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QUEENS DIVISION PERSONAL SELLING ACTION FLAM 

* CONDUCT PERSONAL SELLING MISSIONS / STORE SALES 
ON FRIDAYS (2 FRIDAYS PER MONTH) 

* UTILIZE EXCE38 PREMIUMS A8 BUYING INCENTIVES 

* FORM 6 TEAMS OF 2 SALES REPS PER TEAM 

& 2 TEAMS OF 1 MANAGER / PART TIMER __ 

* OBJECTIVE TO ACHIEVE TRIAL/CONVERSION 
* TO GET CONSUMER RESPONSE CARDS 

* CONDUCT STORE SALES OUTSIDE OF HIGH VOLUME / 

HIGH TRAFFIC RETAIL LOCATIONS 

* FOCUS/TARGET SELECTCCAMEL/DORAL 

i/tf 

fO; y#t"7J 

from! 

//c/A $ iff On 

t/nfr/ tf/re/t $?*«/***’ 

rf/>r6ic <T<s/f 


St'ossff rrt 


'X 
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